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1. My Ideal Lead Is 
Someone who is ambitious, motivated, 
positive, is willing to learn and/or is 
coachable  
 
2. How I Earn Money  . . .  
Factory job, Marketing education, soon 
EVA  
 
3.  Area 1: Marketing  
Social Media Connections: Facebook & 
Linked in   
Business Database Size: 80 people  
Personal Datebase Size: 20 people 
Key People Of Influence: Ed Kirch - 
Mark Boersma  
Client Database Size: 20 people 
 

4. Biggest Challenge 
Closing sales 
 
5. Love Help On 
Being more disciplined  
 
6. Triangulation Selling 
“Why I am a great partner.”  
I’m enthusiastic and caring 
 
7. Personal & Fun 
“Share anything that may be different or 
interesting about one’s self . . . maybe your 
story?”  

My dad was an alcoholic and drug addict so my 
childhood was a little rough. That made me the 
super grateful, positive, and happy person I am 
today.  I appreciate healthy  and meaningful relationships.  I enjoy all the good things in 
the world because I used to let the past overcome me with negativity.  Now I see that there 
is so much more to life. I found peace, so I’d like to help others who are struggling do the 
same.  
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www.PersonalityMasteries.com 

Version 2.80 
 

Amanda 
Have you ever thought . . . “I don’t think          
I’m living up to my full potential?” 
  
Do you believe . . . at the core of who you            
are that you have a lot more potential        
inside of you that is not being fully tapped?  

 
The following exercises are designed to      
assist you discover your deepest values,      
your dreams, your goals and your Life       
Vision.  
 
Once we discover our Life Vision we then        
position ourselves to be in a humble position        
which is where we will learn and grow the         

most. This life discovery exercise is designed to help us see our “Past” /              
History in a new way, live in the Moment, anticipate the Short Term and              
embrace the Future.  
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Level 1 Questions . . . 
 

For a complimentary 30 minute Strategy Session please complete the following questions 
online as well as below.   www.DNAforSuccess.com/Examination/30min-Strategy 

 
 

Name:     Amanda Oatrowski                                 Date: 12/17/2017  
  

Phone:   815-900-4791                    Email:          Amandarose158@yahoo.com 
1. What are your biggest challenges you might be facing in any area of your life?  
Closing sales and time managment  
  
2. If someone could help you do anything, what would you love assistance on?  
Closing sales  
  
3. Rate which shape you like from best 1 to least 4.  
    _4__  
    _3__  
    _1__  
    _2__  
 
4. Which one of these things would cause you the most frustration in any area of 

your life?  Mark most frustrating as 1, second as 2, and third as 3. 
    _3__ - Things not be done properly and in order, 
    _4__ - Things being out-of-control,  
    _2__ - Things not being fun or things being boring 
    _1__ - Conflict with other people 
 
5. If you could change one thing about yourself what would you change?  
  
I would be more organized and disciplined 
 
6. What would be your fears or other things which you believe may be holding you 

back?  
  
Not following up with people enough 
 
 
 
 
NOTE:  There are 7 Steps To Solving any challenge / problem. 
www.DNAforSuccess.com/7-Steps-To-Success 
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Level 2 Questions . . . 
_80 a week, maybe more__ 1a. How many hours are you working?  
_40 a week__ 1b. How many hours would you like to work? 
 
2.   If in business, who would be your ideal lead?  
     Someone who is very motivated to do real estate and positive attitude 
3.   If in business, if you had 10 leads, a lead being a name and a phone number who 

expressed interest in your product/service, how many would turn into clients, the 
average in most industries is 1 out of 10, what do you think yours would be?  

      _1__ out of 10 
 
4.   What would be your WOW income goal, something that would just rock your life?  Your 

minimum income goal.  
     WOW income….1 million a year 
       Min. income….$60,000/year 
5. What would be the two major reasons you would attribute your success to?  
    My drive and positive attitude  
 
6. What would be your biggest challenge to getting to your WOW income goal of 1 million a 

year and getting your hours from 80 to 40 a week. 
  My lack of discipline with following up with prospects and organization 
7. From a 1 to 10, with 10 the most, how would you rate yourself in each of the following? 
      __10__ a. How coachable are you? 
      __8__ b. How strong of a listener are you? 
      __2__ c. How strong are your sales skills? 
      __6__ d. How strong with details are you? 
      __10__ e. How strong is your sense of urgency? 
      __10__ f. How much energy, excitement, and enthusiasm do you have? 
      __10__ g. How concerned for people would you be? 
      __7__ h. How quickly do you take action?  (You DO NOT procrastinate!) 
 
8. If someone were to say to you that they thought you were coachable at a 2.5, listener at 

a 1, your urgency was at a 2.5, and you took action at a 2, how would you respond?  
   Why do you think that? 
9. "Have you ever said you were going to do something and didn't follow-through on it?" 
     - When was the last time you did this?    Calling a prospect back 
        - How frequently do you do this?    Not a lot but still more than is acceptable  
          - How does this make you feel?    Very aggravated with myself 
            - What do you do about the feelings?    Go back and call the prospect and try 

to change what I do in the future 
 
10. Is there any other questions we should have asked that we didn't or other information 

we should know that we don't?  
     No 
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Rapid Connect Commitment Process (RCC) 
Finding/Discovering My Life Purpose 

  

Name:     Amanda Ostrowski                        Date:  12 / 17 / 2017  
  

My Age Today:  25 ,  My Age in 5/years:  30 , 10 years:  40 ,  20 years:   45  , 40 years:  65 
  

How often should I review: [  ]-Daily, [  ]-Weekly, [  ]-Monthly, [  x  ]-Quarterly, [  ]-Yearly 
  

Date to redo:  6 / 18 / 2018   [  X  ]-6 months, [  ]-1 year, [  ]-3 years, [  ]-Other: ___________ 
 
We all know and appreciate certain people. Please list three people you know, value, admire, and respect and                  
then three people you DO NOT know but admire them from what you know about them. Share this exercise                   
with family members, loved ones, coworkers, and friends. As we get to know others around us we get to                   
know ourselves better.  Do this every __ 6 _/months to see how we change. 

 
   List 3 people you know and respect.  List 3 qualities/ characteristics for each of them 
 
1. Ron N.               1.  Kind 

  2.  Smart 
  3.  Doesn’t procrastinate  

--------------------------------------------------------------------------------------------------------------------------- 
2. Ed Kirch   1. Helps others  

  2. Smart  
  3. Thinks differently 

------------------------------------------------------------------------------------------------------------------------- 
3. Mark Boersma                1. Helps others 

  2. Clever 
  3. Thinks differently  

 
   List 3 people you DO NOT personally know  List 3 qualities/ characteristics for each of them 
 
1. Tony Robins   1. Helps others 

  2. Positive 
  3. Motivation 

------------------------------------------------------------------------------------------------------------------------- 
2. Les Brown   1. Positive 

  2. Motivating 
  3. Strong 

------------------------------------------------------------------------------------------------------------------------- 
3. Warren Buffet   1. Successul 

  2. Smart 
  3. Giving 

------------------------------------------------------------------------------------------------------------------------- 
 
Think of the most frustrating person in your life. 
List 3 things which frustrate you about that person: 
1. Negativity 
2. Short temper 
3. Selfishness 
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Discovery Of My Own Life Vision 
Developing our Life Vision is really more about discovery rather than developing. For the              
following exercise, list everything you are passionate about. This could sports, family,            
food, etc. anything that you get excited about, anything that "charges your battery." Once              
you list everything, visualize that all those things you are passionate about are around the               
circle and in the center of that circle is where you will discover your Life Vision. 
 
Once you complete list out all your passions, around the circle or you can just list them                 
out in the document in a list, totally up to you, your executive coach will assist you the                  
discovery of your Life Vision through your passions. 
 
Step 1: Double click on the box below. 
Step 2: Click on the ovals and boxes and type out everything you are passionate 

about.  Can be anything even “small” things like golf or chocolate.  Isn’t 
just big things like “solving world hunger.”  :-) 

Step 3: After you have listed out all your passions in the center green box write 
out a simple sentence, based on all your passions as to what you think 
your Life Vision might be.  

 
Purpose:  What others have discovered is that once their Life Vision has been 
discovered, it seems, that everything else in life seems to fall into place.  It seems 
the pain, the hurt, the challenges now have context.  
 
3 Minute FUN and Powerful Video -  www.DNAforSuccess.com/Vision  
Examples . . .  http://TheVisionProject.net/7lessons_CaseStudies.htm 
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How Balanced Is My Life?  
- The Life Balance Wheel -  

 

Once we have discovered our Life Vision and how that life vision is connected directly into                
into our passions it helps us to better understand the different major areas of focus we                
need to have to achieve our Life Vision. 
 
Tom Kunz, most recent past President of the largest real estate company in the world               
(CENTURY 21) has spoken all around the world in sharing with people who the balance               
wheel can help them to have a better balanced life. 
 
Our life is very much like a wheel and if we desire to achieve great success, whatever that                  
means in our life then we need to have a wheel which will take us where we want to go in                     
life and help those around us to do the same thing. 
 
Step 1: Double click on the box below. 
Step 2: Click on the words if you would like to 

change any of the priorities in life 
Step 3: Rate each category from 1 to 10 with 10 

being the highest/best and then connect 
the dots to see how balanced your Life 
Balance wheel is.  

 
Purpose: To learn specifically what areas I may        
have weaknesses / lack of life balance and then         
connect with others in my mastermind group to        
gain the assistance to have a more balanced life. 
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How Balanced Is Business?  
- The Business Balance Wheel -  

 

Our business needs to have balance just like in our life. If we don’t have all the key areas                   
within our Business balanced, it’s like we’re running on a flat tire.  
 
Step 1: Double click on the box below. 
Step 2: Rate each category from 1 to 10 with 10 being the highest/best and then 

connect the dots to see how balanced your Business Balance Wheel is.  
 
Purpose: To learn   
specifically what areas I    
may have weaknesses /    
lack of life balance and     
then connect with others in     
my mastermind group to    
gain the assistance to have     
a more balanced business.    
We are only as strong as      
our weakest link.  

 
 

NOTE:  Talk to your  ActionVision  executive coach and/or the leader of your mastermind 
group about The  NEXT  Dimension Principle -  http://TheVisionProject.net/CS5_03.htm . 
A 10 is not perfection but masteries of a specific dimension and then we move to a new 
dimension.  
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